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’ Jim Arges, Arges Law Firm, P.C. 

Included in the many real estate professionals that we spoke to, were a dozen or more area Realtor® association directors or continuing 

education providers who are eager to invite RELANC attorneys to speak at their events.  As a result, Bonnie is actively building a speakers 

list, with general guidelines, to distribute to attorneys who would like to participate in outreach events with our Realtor® partners.  If you are 

interested in a speaking opportunity, please contact Bonnie directly.   

Realtors® are in a unique position understand our mission and place in North Carolina -- as they paid for 

their REALTOR membership, our members pay RELANC to represent themselves as a cut above. 
 

As we turn the calendar to 2020, the next big event for RELANC is our annual meeting also in Pinehurst, February 21 and 22.  

Please plan to attend this meeting where we will update you on RELANC’s progress for the year and future plans. Despite the lack 

of front-page real estate law news coming out of the NC General Assembly, we remain quite active.  

Following the annual meeting, RELANC will sponsor programs in law schools across the state to introduce students who have 

an interest in real estate law to what RELANC is all about.  If you would like to participate in one of these programs at a specific 

law school, we will hold a few spaces at our tables for alumni of the NC law schools. Just reach out to our Executive Director at 

BonnieBiggs@relanc.com.  

          ~ Jim Arges 

RELANC Members, 
 

Our association had a successful showing at the September N.C. Realtor® Expo and Convention in 

Pinehurst!  Our volunteer attorneys and director, Bonnie Biggs, engaged with over 350 real estate professionals 

in during the two-day EXPO sessions of the event. We handed out our two brochures: Why Use a NC Real Estate 

Attorney and Tax Proration, and a lot of information about wire fraud as well.  Perhaps the most popular item 

was the RELANC Membership Directory in small booklet form which the brokers were enthusiastic to look at 

to see if their preferred attorneys are members of RELANC – most were! Several brokers whose preferred 

attorneys were not RELANC members gave us their names and suggested that we reach out – which we were 

pleased to do.  

RELANC 

Real Estate Lawyers Association of North Carolina  
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The following items of legislation were enacted and/or ratified:   
 

• Street Database Maintenance/Public Record Except (so-called “Orphan Roads”), H620 

• Transportation Corridor Official Map Act Repeal, H131 (see below for H967) 

• NC Association of Registers of Deeds (NCARD) Technical corrections, S594  

• Protecting Tenants at Foreclosure Act Restored, H531 

• Amendments to Probate/Trusts/Wills Choice of Law, S532 

• Surveyor Statutes of Limitation and Repose combined, S332 

• Simplify Builder Inventory Exclusion, H492 

• Short Term / Vacation Rentals, S483 

• Liability of Register of Deeds for Failure to Record, H264  
• Land Use Regulatory Changes, S355 

• General contractor licensing provisions, S55  

• Water bill pass-through -contiguous rental prop, H432   

• Expand Cartway Path Law, S353 

 

The items below are still outstanding:  
 

• Condominium Act Revisions, H920 

• NC Bar Association Property Law changes, S595 

(Notice of Settlement Act text removed.)   

• NC Receivership Act Revisions, S364 

• Transfer on Death Deeds, S312 was converted to 

“Relief to Ocracoke School/Hurricane Dorian” and 

ratified, however, the original contents of the TOD 

bill remain unaddressed.   

• HOAS- Leased Properties, H594  

• Landlord/Tenant changes, H880 

• Identity Theft Protection Act (Data Breach), H904  

• NC Farm Act of 2019, S315 (removal of utility 

easements unused after 20 years) 

 

 

 As of Friday, October 25, it appears that the leadership of the General Assembly will 

dismiss on October 31 to reconvene during the middle of November. Because the full budget is 

stalled in the Senate, committees are frantically working to pass “mini” budgets to provide 

funding to government agencies.  

 

 A funding bill of new interest to RELANC is H967 which would provide a large loan and 

an appropriation of $360 million to DOT to cover costs from the now-defunct Map Act. 

 

Additionally, a state three judge panel convened yesterday to consider arguments against 

NC’s congressional maps based on state constitutional arguments. The court stated that they 

would rule quickly.  The same panel already struck down our legislative maps and it is 

anticipated that they will respond to the legislature’s attempt at redrawing those maps soon.  The 

filing period for congressional and legislative races is currently scheduled for December. Filing 

will be delayed if maps remain in controversy. ◆ 

Lobbying & Task 
Force Contacts 

Kim Rosenberg,  
Co-chair, Best Practices  

Task Force & NCLTA  
Legislative Committee 

James A. Harrell, Jr. 

Randy Herman 
Secretary of State’s 

Land Records 
 Task Force 

Chris Salyer 
E-Mortgage Closing  
Advisory Committee 

Legislative Update and Summary from Jim Harrell>>> 
 

Relevant Legislative Outcomes from 2019 Long Session  
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The North Carolina General 
Assembly is STILL in session. You 

may view legislation, load live 
audio, and see agendas and 

activity, all at the link below. 

 

 
You no longer need credentials to 

use the UNC School of 
Government’s Legislative 

Reporting Service website, which 
provides immediate access to the 

daily business of the North 
Carolina General Assembly. You 
may also set up a free account to 

track bills or keywords in 
legislation. That site is located at: 

http://www.ncleg.net/Applications/SummariesPublication/Home/Subjects/2016/
http://www.ncleg.net/
https://lrs.sog.unc.edu/


  

offices in Raleigh and Apex.   

Casey is a member of the NC Association of 

Women Attorneys and its Wake County chapter, 

Wake Women Attorneys. NC AWA is a huge benefit 

to female attorneys in all areas of practice, but 

especially those that focus on real estate to the 

exclusion of other areas. Through NC AWA, Casey 

states that, “I found mentors when I first started 

practicing in Real Estate that helped me to frame my 

career goals especially during the Great Recession. 

Without that guidance, I am sure I wouldn’t be where 

I am today, which is a great fit for me. It continues to 

be a great help in referrals. As someone who has 

chosen to focus in such a specific area, I tend to only 

know/meet other attorneys who practice in the same 

areas, and NCAWA helps me to meet other women 

who are fully focused on both their work, and on 

supporting women in the legal field. And really, who 

wouldn’t want to meet great women like that?”  

On page 5 of this issue is a reprint article from 

REALTOR.COM, entitled Generation Z Buyers Are 

Poised to Upend the Housing Market, which suggests 

that  Generation Z, identified as age 25 and younger, 

is coming into the market earlier and in fact, has 

started to buy. Casey comments that she has seen this 

in her practice. She pointed out that this number is 

gaining every year in recent history.  

As a real estate law firm that works primarily 

in new construction, it can be hard to tell whether the 

focus over recent years on smaller(ish) footprints or 

“multi-generational” homes and “small town feel” 

within a neighborhood are by-products of the 

recession or of the Gen Z push, but it IS true that the 

under-25 buyers are more conservative in their 

choices than both millennials and older buyers. They 

are buying right-sized, with location in mind, staying 

well within their debt ratio and paying 20% down or 

more. These buyers are also asking intelligent 

questions about their home purchase before and at the 

closing table, and seem to want to understand the 

transaction thoroughly, rather than 

sign-and-go.  

As a RELANC board member, 

Casey is invested in the organization 

and its business. We asked her why 

someone should continue to renew and 

pay dues, even when the legislature is 

not working on a hot-button issue. Here 

is her reply: First, RELANC is more, 

Ohio native Casey J. Heim 

graduated magna cum laude from Bowling 

Green State University in Bowling Green 

Ohio and earned her Juris Doctorate at 

Pepperdine University School of Law in 

Malibu California. She is currently a partner 

with Moore & Alphin, PLLC, a majority-

female owned residential real estate practice 

focusing on new home construction, with 

Board Spotlight:  

Casey J. Heim, Moore & Alphin, PLLC   

 

and should continue to be more, than just focused 

on the possible legislative impact on the practice of 

real property law. Looking back to when the CFPB 

and TRID guidelines where creating confusion and 

grave concerns for practitioners, RELANC was at 

the forefront, helping all real estate practitioners 

stay informed with practical information, forms, 

etc. to navigate the new “Best Practices”.  

Second, only paying for RELANC when I 

(or my firm) think we might be specifically 

impacted by legislation simply wouldn’t make any 

sense – we count on RELANC to help tell us when 

matters are going to affect us. Like most real estate 

law firms, we are a volume practice, which means 

we don’t have time to review every proposed bill at 

the Legislature and figure out how this will possibly 

impact our practice or our clients. Thankfully we 

can count on RELANC to do that! 

Casey lives in Apex with her family, and 

she enjoys reading, gardening, attending Apex’s 

awesome festivals and watching the Green Bay 

Packers. In her volunteer life, she is a member of 

the NC Association of Women Attorneys and serves 

on the RELANC Board of Directors. ◆ 

______________________________________ 

  

Bar Admission: North Carolina, 2005 

 

Professional Memberships 

North Carolina Bar Association  

(Real Property Section) 

Wake County Bar Association  

(Real Property Section) 

North Carolina Association of Women Attorneys  

Wake Women Attorneys 

Tenth Judicial District Bar 

Real Estate Lawyers Association of NC 
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Use this chart provided by 
the National Association 
of REALTORS to more 
clearly understand the 
younger buyer in 2019 and 
how they fit into the overall 
market composition.  
 
Generation Z for house-
buying purposes is being 
defined as anyone from 25 
(born in 1994) down to 
college seniors and some 
who did not go to college 
but are ~ 20 years old.  
 
Of note are the number 
who have student loan 
debt, are first time buyers, 
use the internet to search 
for houses, and took 
several months to find their 
home.  

The oldest of  
“Generation Z” 
are 25 in 2019. 



 
 
  

 
Generation Z Buyers Are Poised to Upend the Housing Market 

from Greg Sandler, REALTOR.com 

Real estate agent Benjamin Ulloa may have been 

one of the first home buyers of his generation. Two years 

ago, at age 17, he used his savings and a $9,000 loan from 

his parents to buy a three-bedroom fixer-upper in Hoquiam, 

WA, for $18,000. The young investor made some repairs 

and has been renting it out ever since. 

"I'm OK with buying fixer-uppers, because I have 

the means to fix them up," says Ulloa, who wanted to start 

building equity early and quickly. "I'm looking for the 

diamond in the rough that I can then turn into a beauty." 

Feeling old yet? 

While Ulloa may be ahead of the curve, his attitude 

is pretty typical of Generation Z, the cohort of 65 million to 

75 million young people who are expected to start buying 

homes en masse within five to 10 years, demographers say. 

(The Pew Research Institute defines Generation Z as those 

born in 1997 and beyond.) Following hot on the heels of 

millennials—currently the largest group of home buyers—

these upcoming bargain-hunting, tech-loving, and real 

estate–savvy buyers are expected to be a force to be 

reckoned with as they compete for smaller, more affordable 

abodes in what may still be a tight housing market, real 

estate experts say. 

Members of Generation Z (the oldest of whom are in 

their early 20s) seem to be shaping up as more financially-

savvy and risk-averse than millennials and Gen Xers, 

demographic experts say. More than a tenth of them 

are already saving for retirement, and they're choosing less 

expensive colleges so they don't wind up burdened with 

student debt—and therefore are more likely than their 

predecessors to be able to pony up a down payment. 

"They grew up in the wake of the Great Recession. 

They saw what their parents went through and became more 

fiscally conservative as a result," says Chris Porter, chief 

demographer at John Burns Real Estate Consulting. "They 

know the value of saving and not living beyond their means. 

It was something ingrained in them at a very young age.” 

What kinds of homes—and where—is 

 Generation Z likely to buy? 

Future sellers may want to take note that these 

buyers aren’t as likely to seek out big, expensive homes. 

With U.S. birthrates falling, demographers believe that 

members of Gen Z will continue the trend toward having 

smaller families, than, say, baby boomers. Instead, they're 

expected to buy more affordable, smaller homes. That’s bad 

news for today’s owners of McMansions, who may struggle 

to unload them down the line. 

Nor are Gen Z members likely to buy at the top of 

the market and risk losing out on a deal—or worse, find 

themselves underwater if the market changes, say experts. 

All indications are that they've learned from their 

predecessors' mistakes. 

Topic of Interest >>> 
 

"They're not going to stretch to buy a house they can't 

afford, because that goes against everything they've done up 

until this point," says Jason Dorsey, president of the Austin, 

TX–based Center for Generational Kinetics. "They’re going 

to be very worried about buying a home that might go down 

in value.” Gen Z also may not shy away from fixer-uppers, a 

boon to sellers who don't want to put too much work into 

their properties. 

"With the popularity of HGTV and DIY videos on 

YouTube, there’s more of a willingness from this generation 

to take on some of these projects," Porter says. "They may be 

open to take a home that needs fixing up if they can get it at 

the right price.” Like nearly every generation that came 

before, members of Gen Z are likely to head to the cities—at 

least initially. Competition for housing in desirable urban 

markets may start boiling over as a result. But they'll 

probably move out to the suburbs when they begin to have 

families, just like the generations before them did. 

However, if they can work remotely and have some 

of the amenities of big-city living without actually being 

there—such as Whole Foods deliveries even if they're 

nowhere near a store—they may choose to live farther out in 

cheaper suburbs or more rural areas. That could give these 

housing markets a bit of a boost. “They’re going to want the 

most efficient use of their money, so we think a smaller home 

closer to everything they want” will be key, says Dorsey.  

Importance of new technology and social media 

Moreover, Gen Z is expected to push the digital envelope 

even more than millennials—particularly when it comes to 

choosing a home to live in, according to a recent report from 

management consulting firm Accenture. 

“Our research shows that social media has a 

significantly greater impact on Gen Z shopper purchasing 

behaviors," according to the report. "This younger generation 

are expressing a greater willingness to buy products and 

services via those channels." 

Gen Z buyers and renters are also likely to tap into 

social media for guidance on where to live. Some may even 

prefer to tour homes using virtual reality rather than 

inspecting properties in person, the report says. 

In addition to using social media as a buying tool, 

Gen Zers are likely to have a higher expectation for 

technology to be integrated in the home itself. Today's 

homeowners may want to consider this when they make 

upgrades as they prepare to put their homes on the market 

over the next few years. 

"What we consider a smart home today, that’s going 

to be old news to Generation Z," says Dorsey, explaining that 

these buyers are going to want homes to function as one, 

unified system, rather than separate sprinkler, heating and 

cooling, and entertainment systems. ◆ 
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 Not what you think: Millennials and fraud 

By Emma Fletcher 

 

People sometimes think scams mostly 

affect older adults but reports to Consumer 

Sentinel tell a different story. People in their 20s 

and 30s, a cohort that roughly tracks the so-called 

Millennial generation, are 25% more likely to 

report losing money to fraud than people 40 and 

over generally, and much more likely to report a 

loss on certain types of fraud. 

The top five frauds to which Millennials report 

losing money are as follows:  

Online shopping frauds 

Business imposters 

Government imposters 

Fake check scams 

Romance scams 
 

People 40+ report those same scams, too, 

but the data suggest that, apart from romance 

scams, Millennials may be less likely to avoid 

them or may encounter them more often.  

For example, Millennials are twice as 

likely as people 40+ to report losing money while 

shopping online. Frequently, shopping-related 

reports to the FTC are about items that are never 

delivered or aren’t as advertised. Millennials are 

also more likely than their older counterparts to 

report fraud losses on scams that promise to fix 

debt-related problems or that promise money 

through jobs, investments, or business 

opportunities. Millennials are 93% more likely 

than people 40+ to report losing money to fake 

check scams, which also often look like a way to 

earn money.  

The likelihood of losing money is just part 

of the story—how much people lose is also 

important. The median individual amount 

Millennials report losing to fraud is $400, much 

lower than what people 40+ report. But those 

individual losses add up: Millennials have 

reported losing nearly $450 million to fraud in 

just the past two years. Of that, online shopping 

accounted for $71 million in reported losses, and 

government imposter scams were close behind, 

with $61 million in reported losses. 

The likelihood of reporting a loss varies by how 

people are first contacted by a scammer, and there 

are age differences here, too. While phone calls 

are the top contact method reported for people of 

all ages, Millennials report losing money to phone 

scams at slightly lower rates than people 40+. But 

Millennials are more likely to report losing money 

to frauds that start in other ways —most notably, 

Millennials are 77% more likely than their older 

counterparts to say they lost money to a scam that 

started with an email. 

The most important takeaway:  

Fraud affects every generation. If someone has 

contacted you to demand money or your personal 

information – stop. Talk to someone you trust. 

And check out the request. ◆ 

Here are some resources to help you navigate 

some of the scams hitting the public the hardest: 

• Tips for online shopping: ftc.gov/onlineshopping 

• Watch out for bogus income offers: ftc.gov/jobs 

• Protect yourself from debt and credit 

scams: ftc.gov/debt 

If you spot a scam, report it to the FTC 

at ftc.gov/complaint. 

 

Millennials More Likely to Report Losing Money to Fraud than 
Older Generations, New FTC Data Spotlight Reports 
 

Credit: https://www.ftc.gov/news-events/blogs/data-spotlight/2019/10/not-what-you-think-millennials-fraud 
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Let’s Talk about Ransomware 

 
North Carolina State Bar 

Target of  
Ransomware Attack 

 

At 8:45 pm on Monday, September 30, 
2019, the North Carolina State Bar 

was the target of a ransomware 
attack. This attack, which was 

quickly discovered by the State Bar 
monitoring system, infiltrated the 

network through a server and began 
encrypting (locking up) the system, 
server by server. A rapid response 

team immediately began 
disconnecting the servers and 

workstations in an attempt to stop 
the spread of the ransomware.  The 

effort was successful in stopping the 
spread of the ransomware, and the 
system was restored and repaired 

using backup data.  There is no 
indication that any State Bar data, 
including personally identifiable 

information, was appropriated. 
Access to the State Bar website and 
Membership/CLE portal has been 

restored. The State Bar is conducting 
an analysis of the attack and 

aftermath to put the State Bar in the 
best position to prevent this from 

happening again.   
 

No ransom was paid. 

Report: Business Ransomware Skyrockets 
 

Researchers noted that ransomware took a hiatus after its 2016 

and 2017 heyday, but according to the latest report from 

Malwarebytes, it’s back in a big way—targeting businesses with 

fierce determination, custom code and brute force. 

 

 
 

Malwarebytes reports that over the last year, business detections 

of ransomware rose 365 percent from Q2 2018 to Q2 2019. 

Meanwhile, consumer ransomware incidents declined both year-

over-year (12 percent) and quarter-over-quarter (25 percent), 

according to the report. 

 

The reason behind this shift: Cybercriminals are searching for 

higher returns on their investment, and they can reap serious 

benefits from ransoming organizations over individuals, who 

might yield, at best, a few personal files that could be used for 

extortion or identity theft. 

 

"Cybercriminals have decided to pull back on targeting home 

computers to instead focus on endpoints plugged into larger 

networks of sensitive and proprietary data," Malwarebytes said. 

“Encrypting sensitive proprietary data on any number of endpoints 

allows cybercriminals to put forth much larger ransom demands 

while gaining an exponentially higher chance of getting paid.” 

 

[Groups of people working together with their own code are 

referred to as a family.] The ransomware families causing the 

most trouble for businesses this quarter were Ryuk and Phobos, 

which increased by an astonishing 88 percent and 940 percent 

over Q1 2019, respectively. The Rapid ransomware infections 

increased 319 percent year over year. 

 

The United States accounted for 53 percent of incidents observed 

between June 2018 and June 2019, with the three most populous 

states—California, Texas and New York—experiencing the most 

infections. 

 

“We’ve seen an increase of over 300 percent in ransomware 

detections on businesses, and many new, dangerous families are 

gaining market share as the top dogs of the ransom game,” 

Malwarebytes concludes in its report. “Yet, despite the success of 

these new threats, which are using advanced technology and 

sophisticated attack vectors, we still see remnants of long-dead 

continued on next page 
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families, which could continue causing damage—or at least 

mark users as future targets—if not removed.” 

 

When focusing on a new target, the same old tools won’t 

cut it anymore. Cybercriminals know they must evolve 

their tactics in order to stay ahead of security researchers 

and penetrate more sophisticated defenses paid for with 

bigger budgets. 

 

Malwarebytes reported that the latest ransomware variants 

observed in second quarter of 2019 have adopted specific, 

customized focuses for their targets. Some are deployed 

only when the time is right, rather than waiting for a user to 

take the bait. Others are launched as a second or third 

payload of another Trojan attack. In some cases, 

ransomware is executed manually, making its identification 

and removal difficult for those protecting the network. 

Here’s a look at three ransomware tactics work. 

 

Exploits 

 

WannaCry and NotPetya were two of the first ransomware 

families to have exploit code as part of their primary 

functions. These exploits target Server Message Block 

(SMB) vulnerabilities. SMB is a file sharing protocol that 

allows Windows systems connected to the same network or 

domain to share files. SMB also enables computers to share 

printers and serial ports from other computers within the 

same network. 

 

The SMB-targeting exploits allow their viruses to spread 

laterally through connected systems in a wormlike 

infection, bringing cybercriminals multiplying returns for 

little effort. Since the introduction of these exploits in 2017, 

Malwarebytes has seen them used in other ransomware 

families and, more commonly, in various forms of Trojan, 

empowering them to breach entire networks in one swoop. 

 

Blended Attacks 

 

Business-oriented ransomware attacks that began in late 

2018 have relied upon extra help from some popular and 

dangerous Trojan families. 

 

Ryuk ransomware, for example, is after endpoints that are 

already infected with codes named Emotet and TrickBot. 

Emotet starts the infection chain, attempts to spread itself 

via spamming module, and then drops additional malware. 

One of the common drops Maywarebytes has observed 

over the last eight months is TrickBot, which brute-forces 

credentials and moves laterally through a network, as well 

as other modular components that gain persistence, to 

propagate, harvest emails and steal Bitcoin wallets. 

 

Likely once all meaningful data has been stolen, these 

families achieve full network infection. At this point, 

TrickBot then downloads and executes Ransomware code 

on all affected systems, causing a mass and instant 

ransoming of hundreds of thousands of files, adding insult 

to injury. 

 

Manual infection 

 

In 2018 and 2019, Malwarebytes noticed a trend opposite 

of what it regularly sees with ransomware: the manual 

execution of ransomware on a network endpoint. This 

method requires an already-breached network, which is 

achieved in any number of ways.  

 

Once on the network, the attackers can prepare the 

environment for a ransomware attack by disabling 

security software. 

 

Manual infection is a step above a “regular” attack, in that 

the cybercriminal’s ability to ransom, steal, and disrupt 

organizational operations are far more effective, which in 

turn yields greater returns. Of course, by manually 

attacking a network, threat actors put themselves at risk of 

discovery if they don’t do enough to hide their source 

location and activity. 

 

The encryption algorithms of the new generation of 

ransomware, as well as their techniques for avoiding 

detection, will only become even more difficult for 

traditional security measures to defeat. 

 

Malwarebytes predicts manual infections will increase, 

allowing for attackers to disable security tools and launch 

ransomware on their own. Additionally, the report 

concludes there will be more blended attacks on the 

horizon. Rather than relying on downloaded threats from a 

command and control server, ransomware will include 

worm-like functionality that allows it to spread, as well as 

Trojan elements that allow it to go unnoticed on 

organizational networks and encrypt files offline. 

 

“Today’s ransomware doubles down on previous 

ransomware techniques by circumventing earlier 

protections that were developed in 2017 to stop them in 

their tracks,” according to the report. “Modern ransomware 

finds new ways onto the network, spreads instantly, sneaks 

past the programs of many cybersecurity vendors, and 

achieves persistence. ◆ 
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The Carolina Hotel 

 

Friday, February 21, 2020:  

Early Arrival Reception 7:00 p.m. 

 

Saturday, February 22 

8:30 a.m. to ~2:00 p.m. 

Breakfast and Lunch Included 

 

Keynote and Feature Topics 

legislative updates, business 

meeting & elections.  

 

Room Rate: $165.00/night 

Save the Date 
 

Stop by Our Table @  

 

Investors title 

Fall Gathering 

 

Nov 1-2, 2019  

 

The Rizzo Center 

 

Renew your membership, 

grab some new swag, and 

hear all about the  

REALTOR expo!  

Where We are Going Next 
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WHAT’S THE POINT OF RELANC? 
Over the last 10 years, RELANC has positively impacted your law practice.  In some form or fashion, you 

and RELANC have crossed paths, likely by attending a call-in webinar, a conference, CLE, or other event designed for North Carolina 

attorneys practicing in the residential and/or commercial real estate sector. Even if you have not had that direct contact, RELANC has 

been present in the legislature fighting for you and your clients. 

The Real Estate Lawyers Association of North Carolina, a 500+ member 501(c)6 nonprofit, advocates on behalf of real 

estate attorneys and their clients, the property-owning public. RELANC gives voice to real estate attorneys, addressing the constant 

change and evolution of ethical representation and client protection.  Recent areas of focus include e-closings, mechanics lien 

legislation, cyber-fraud and cyber security, AVVO discussions, recording fees, and NC-SC boundary line matters.  One of the biggest 

issues facing our bar is the Unauthorized Practice of Law (UPL), in which RELANC has become a major force towards detecting and 

fighting - both the LegalZoom matter and the more recent and pervasive UPL occurring in your local communities.  

RELANC also has a membership stake in several industry-wide groups such as the NC Land Records Taskforce, which 

influences state-wide road matters and other issues that involve a variety of constituencies such as the Secretary of State and Register 

of Deeds offices. These liaisons and partnerships are a key element of RELANC's work. In a few short years, RELANC has become 

an active, sought-after participant in these organizations.  

RELANC is the voice in Raleigh for real estate attorneys.  RELANC is the only organization with a lobbyist in Raleigh at 

the legislature to protect you and your clients.  Neither the State Bar nor the NCBA fight for you in this way.  The State Bar is prohibited 

from having a lobbyist, while the NCBA is constrained to act only on matters for which its many divergent constituencies agree. 

We have seen more change in our profession in the last 6 years than at any other time in the last 30 years.  Change will 

continue to come, and RELANC is on the battlefront with collective and effective strategies and responses.  There are several matters 

on the horizon that could have a major effect on how we practice real estate law -- it is so important to have as many attorneys as 

possible aware of the issues affecting our practices.  

` 

Where to Find Us - RELANC on the Road 
 

A few times a year we hop in the minivan and head out from our 

virtual office in Durham, to meet you and make new friends: 
 

RELANC’s Annual Meeting, February 22, 2020 at Pinehurst 

NC Bar Association Real Property Section Annual Meeting – May  

NC Land Title Association Annual Meeting – September 
 

NEW: NC REALTORS® 2019  
Convention/Expo XCHANGE 

Scroll up for a Report on page 1 
 

At the same time, we remember that our membership has clarified  

that RELANC’s #1 mission is to reinforce how the central role 

historically held by North Carolina attorneys  

in the real estate closing process,  
continues to benefit and protect the public. 

 

WE WILL NOT VEER FROM THAT CORE OBJECTIVE. 

http://www.relanc.com/


  

 

 

 

 

 

 

 

 

 

 

 

RELANC 

Chair:  James M. Arges, Durham 
Vice Chair: Daniel Portone, Charlotte 

Secretary: Marc Garren, Fuquay-Varina ֍ 
Treasurer: Sal Balsamo, Charlotte 

Immediate Past Chair:  
Ashleigh E. Black, Raleigh 

 
Directors:  

Jim Arges, Durham 
Ashleigh E. Black, Raleigh 

Sarah Bowman, Asheville ֍ 

Michael Burt, Charlotte ֍ 

Michael G. Gorenflo, West End  

Ken Gwynn, Raleigh  

Elizabeth Harrison, Raleigh 

JC Hearne, Wilmington   

Casey J. Heim, Raleigh 

Randy Herman, Raleigh ֍ 

Ned Manning, Kinston ֍ 

Daniel Portone, Charlotte 

Julian Robb, Winston-Salem  

Chris Salyer, Fayetteville  

Michael M. Thompson, Hendersonville 

֍ New for 2019 

RELANC Leadership & 

Sponsors for 2019 

Save the Date: Annual Meeting Feb 22, 2020 
Pinehurst Resort 
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